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Has Your Business Made You Financially Free Yet?The secret to freedom lives outside your
business…and the power to achieve it is within you.Introducing The Truth: The Real Secret To
Building a Business That Sets You Free. This book reveals the TRUE Freedom Model. Learn
precisely how you can transform your business to enjoy a far better quality of life today and
secure your financial freedom, while making a real impact in the world."Tony & Makaylah are
changing the conversation being had about money in massive ways around the world. They've
been instrumental in helping shift the way Justin and I think about how we can create our own
Financial Freedom and Wealth through our current business model - and they've done the same
for many of our students. They are credible, capable, but most importantly - they really care! Do
whatever you can to learn from these masters!".-- Callan Rush & Justin Livingston –Founders of
Lucrative Luminary Training inc."Tony & Makaylah are changing the money paradigm for
everyone. They share innovative, grounded, practical and inspiring information that you will
eagerly use to create brand new ways for money to work with and for you within a foundation of
Freedom. Their systems are new and powerfull and I highly endorse them and their work."--
SARK - Bestselling Author & Artist at PlanetSARK.com“We are all being called to step into new
ways of BEing, including how we handle our money. That goes double for entrepreneurs, who
are notorious for making it yet not keeping it. Tony and Makaylah truly understand the realities of
running a business AND what it takes to create Financial Freedom. The information in this book
is life-changing.”-- Elizabeth Purvis, elizabethpurvis.com"This is a must-read for every
entrepreneur. I had a significant "Mindshift" working with Tony and Makaylah. The key concepts
in this book have helped me get more clarity in my business and will allow me to work in a more
strategic way to ensure Financial Freedom for generations to come."-- Jill Wesley“Want to create
a business that sets you free rather than hold you hostage? Read this book. Period.”-- Isabelle
Mercier, CEO of LeapZone Strategies, Global Brand Strategist and viral TEDx Speaker

About the AuthorVictoria Thompson is the Edgar® and Agatha award–nominated author of the
Gaslight Mysteries, the Counterfeit Lady series, and numerous historical novels. She lives in the
Chicago area with her family. --This text refers to the hardcover edition.Excerpt. © Reprinted by
permission. All rights reserved.I A rich lady is here to see you," Maeve said with a mischievous
grin. She had closed Frank's office door behind her when she came in so she could make this
announcement in private. "A rich lady?" Frank echoed with a grin of his own. "Is it my wife or my
mother-in-law?" "It's a client," she told him smugly. "And how do you know she's rich?" he
challenged. Maeve had begun her career as nanny to Frank's children, but over time, she had
somehow managed to become part of his detective agency, too. Sometimes her detection skills
astonished him, although he made sure not to let on. She sighed in dismay at his question,



which she must think demonstrated his lack of faith in her abilities. "Her clothes. She's new
money, though." Frank bit back another smile. "And how do you know that?" Maeve's nose
wrinkled as she considered. "She's not comfortable." "What does that mean?" "You know, the
way Mrs. Decker is. No matter what happens, she's always so calm and sure of herself." Ah yes,
the confidence that comes from being born with money and knowing you never had to worry
about a thing. His mother-in-law had it in spades and so did his wife, Sarah. It had been bred into
them for generations. Frank Malloy was new money, though. He would never have that
confidence. "All right, who is she and what does she want from us?" Maeve reached across his
desk and laid a calling card on top of the papers he'd been working on. It was engraved on high-
quality paper. mrs. alvin bing. The address was an upscale neighborhood in the city. "She
wouldn't tell me what she came for. She said it's private and she would only discuss it with
you." "Show her in, then." Frank laid the card down and straightened the papers on his desk. He
stuffed them into a folder and set them aside. "Do you, uh, need me to take notes?" Maeve
asked hopefully. "Gino is still out." Frank's partner, Gino Donatelli, had gone to deliver a final
report to a client. "If I need you, I'll call you," Frank said. Maybe Mrs. Bing had something to say
that wasn't fit for Maeve's ears. "And don't worry, Miss Nosy, I'll tell you all about it when she
leaves." Maeve sniffed in derision at his teasing and went out to fetch Mrs. Bing. Mrs. Bing
appeared to be in her late thirties. She had never been a beauty, but she was a handsome
woman who benefitted from being dressed well. Very well, in fact. Maeve had been right about
her clothes. Being married to Sarah had taught him how to spot the work of a fine dressmaker.
But her fashionable attire could not disguise her worried expression. She was greatly distressed
and trying her best not to show it. Frank introduced himself and invited her to sit in one of the
wooden, straight-backed client chairs. His office was intentionally utilitarian since he had the
luxury of choosing which clients he wanted to represent, so he felt no need to impress
anyone. "How may I help you today, Mrs. Bing?" he asked when she didn't speak. Her gloved
hands clutched her purse tightly, as if she were afraid he might snatch it from her, and her eyes
were tortured when she gazed at him across his desk. "Mr. Ottermeir suggested I see you." "The
attorney downstairs?" Frank asked. Ottermeir had never sent him any business before. "Yes,
he . . . Well, perhaps I should start at the beginning." Frank nodded his encouragement. "I wish to
obtain a divorce from my husband." "I see." He was very much afraid he did see. "I'm sure Mr.
Ottermeir explained how difficult that will be." "Yes, he . . . I understand that adultery is the only
grounds for divorce in New York." "That is my understanding as well." Mrs. Bing closed her eyes
for a moment, as if gathering her courage. "Mr. Ottermeir said that to obtain a divorce, I would
need proof that Mr. Bing was . . . unfaithful." "That's right, and as I'm sure he also told you, such
proof is very difficult to get." She drew an unsteady breath. "He also explained that in such
cases, it's possible to, uh, trick a man into providing such proof." Frank would need to have a talk
with Mr. Ottermeir, if this was the kind of business he thought he could send up to him. "Did he
tell you how that is usually done?" "Yes." Obviously, she found the subject as distasteful as Frank
did, but she said, "He said that there are, uh, young ladies who will assist in these matters, for a



fee." Frank leaned back in his chair and sighed. "So I am told. I'm sure Ottermeir also explained
that the man in question is somehow lured to a hotel room and there he is met by a scantily clad
young woman and a photographer who takes pictures of the woman embracing the man. These
photographs are then used in court as proof of adultery in order to obtain a divorce." "Yes," she
said weakly. "That is exactly what he told me." "And did he send you to me because he thought I
could arrange for your husband to be caught in such a compromising position?" Mrs. Bing was
now mangling the purse she held in her lap as her hands gripped it ever more tightly. "He
said . . ." She paused to swallow. "He said that many private detectives are able to arrange such
things." "I'm sure some are, but I'm afraid Ottermeir misled you if he suggested I am one of
them." Mrs. Bing blinked in surprise. "Oh." "I'm sorry, Mrs. Bing. I can see you are, uh, distressed,
and I understand that a woman might have many good reasons for wanting to divorce her
husband, but New York State only recognizes one of them. Did Ottermeir suggest that you could
move to another state where the laws are more accommodating?" "He did mention that, but I
don't . . . I can't just pick up and move to Indiana or the Dakotas. I . . . I don't have any money of
my own, you see." "You aren't likely to have any after your divorce either. I'm sure Ottermeir
warned you that judges rarely grant wives a settlement or alimony." "I've been poor all my life, Mr.
Malloy, at least until I married Mr. Bing, so I'm not afraid of that. I just . . ." Her voice caught and
she clapped a hand over her mouth as if to stifle a sob. Frank jumped up and went to the door.
"Maeve," he called. "Will you get Mrs. Bing a glass of water?" "I'm so sorry," Mrs. Bing said,
digging in her purse for a handkerchief. "Don't be. I'm sure this is very difficult for you." "And even
more difficult now that I know you can't help me." For a second, Frank had a twinge of regret.
Rarely did he face a situation where his own moral code prevented him from helping someone in
need. But maybe Mrs. Bing's problems were of her own making. She hadn't really told him why
she wanted a divorce. For all he knew, she was the unfaithful one in the marriage. Frank moved
back to his chair behind the desk. "Did Ottermeir suggest a legal separation as an
alternative?" "He did, but . . . Mr. Bing would never agree to it. Even if he did, I . . . I fear he would
insist on retaining custody of my daughter." "Yes, the courts do usually grant the father custody
of the children, since he is more likely to be able to provide for them." "Mr. Bing is not Carrie's
father," she said defensively. "This is a second marriage for both of us, you see, and . . ." Maeve
had appeared with the glass of water. She offered it to Mrs. Bing with a reassuring smile. "Are
you all right? Can I get you anything else?" Mrs. Bing accepted the glass and gratefully took a
sip. "Thank you, no, I'll be fine now." Maeve gave Frank a hopeful look, but he shook his head
and she slunk out with obvious reluctance. He needed to find out more about Mrs. Bing, if only to
have something to placate Maeve with. When the door clicked shut again, he said, "I can't help
you stage an adultery scene, but if you are in a difficult situation, I may be able to help you some
other way, especially if you are in danger. Is your husband violent, for instance?" She sighed
wearily. "No, not at all. He . . . he also provides well for me and my daughter." "You said this is a
second marriage for you both. How long have you been married?" "Almost nine months." Frank
blinked in surprise. Nine months wasn't very long to decide a marriage wasn't working out,



especially if Bing wasn't unfaithful and was a good provider. Many women would be more than
satisfied with that, no matter what other bad habits Bing might have. What could he have done to
send her out to find an attorney? "Perhaps if you told me the reason you wish to divorce your
husband, I could-" "Thank you for your time, Mr. Malloy," she said, rising so abruptly the water
sloshed out of the glass she still held, splashing onto her glove. She hastily set the glass down
on the edge of his desk. "I'm sorry to have bothered you." "It's no bother, Mrs. Bing. I really would
like to help you if I could." She gave him a smile that was ghastly in its despair. "I appreciate
that." "Here," he said, snatching up one of his business cards from a holder on his desk. "Take
this in case you change your mind, and don't hesitate to call on me if I can assist you." She took
the card, albeit reluctantly, slipping it into her bag along with the handkerchief she no longer
needed. Then she headed for the door. He had to hurry to get ahead of her so he could open it
for her. Then she scurried through the front office and out into the hallway without even glancing
at Maeve. When she was gone, Maeve gave him a chastening glare. "What did you do to her?" "I
had to tell her I couldn't help her." "What on earth did she ask you to do?" Maeve knew he wasn't
above bending the rules if that's what it took. "She wants to get a divorce. Ottermeir told her I
could set up a trap for her husband with some floozy and a photographer." "Ottermeir? That
shyster on the second floor?" she marveled. "The very same." "I'm surprised he doesn't have his
own floozy and photographer on staff." "So am I. I need to pay him a visit to discuss the kinds of
work I'm willing to do." "I should hope so. And in the meantime, what about poor Mrs. Bing? Did
she tell you why she wants to divorce her husband?" "She did not, although I did ask her
outright. I told her I might be able to help her in some other way, but she just stormed
out." Maeve frowned. "She stormed out when you offered to help her?" "Yes." Maeve shook her
head. "I find that hard to believe. What exactly did you say to her?" "I . . ." He tried to remember. "I
did tell her I'd like to help her. I asked if Bing was violent, and she said he wasn't." "And you
believed her?" she demanded. "She wasn't upset by that question, so yes, I believed her. She
also said he's a good provider, and apparently he is faithful, since she would have had to stage a
scene with a floozy to prove he wasn't." "He sounds like a prize." "A lot of women would agree,
but then . . ." He replayed the scene in his mind. "It was when I asked her to tell me why she
wanted a divorce, if he wasn't guilty of the usual sins, that she jumped up and left." "Oh
my." "Yes, oh my." "Do you think she's the one who has a lover, and she didn't want to admit
it?" "That's one possibility." "And I guess there are all kinds of reasons a woman might want to
divorce her husband." "I can think of a few," Frank said with a sad smile. "But New York State
doesn't recognize most of them as valid." "So, I guess you'd better be sure before you marry
someone in New York, because you're in it for life." "Yes, you are," Frank said, "unless you find
someone with a floozy and a photographer." The poor woman,Ó Sarah said that evening when
Frank and Maeve had finished telling her and Gino about their mysterious visitor. Gino had come
over for supper, and the four of them were sitting in the parlor now, relaxing after the children
were in bed for the night. FrankÕs mother sat off in a corner, knitting by the light of an electric
lamp, which was the one advantage she seemed to really enjoy now that her son was a



millionaire. "Why do you assume she's the injured party?" Gino asked. He and Maeve were
sitting together on the love seat. Sarah noticed they were sitting a little closer than friends would
sit, but not as close as lovers would sit. Maeve still wasn't ready to admit her feelings for him,
although Gino had made his plain. "Because the woman is always the injured party," Maeve
informed him. "Well, not always," Sarah felt obligated to say, "but very often she is." Gino
shrugged. "You're probably right, but she said he's rich and he doesn't have a mistress and he
doesn't beat her." "He doesn't sound all that bad, does he?" Sarah admitted. "But she said she'd
been poor all of her life until she married him, and she's willing to give that up and be poor again
to be rid of him. He must have done something that upset her terribly if she wants to divorce him
after only nine months," Sarah said. "I'm not sure I'd even want to guess what that might
be." "And it doesn't even matter," Maeve said, "because she won't be able to get a divorce
because of it." "Maybe she'll find another detective who will help her stage the photographs,"
Gino said. "Maybe she will," Sarah said sadly. "In any case, I hope she manages to get away
from him if he's as bad as he must be." The conversation turned to other topics then and after a
while, Gino turned to Malloy and said, "Do you think this is a good time?" "I don't think there will
ever be a good time," Malloy said with a twinkle, "but you might as well tell them."--This text
refers to the hardcover edition.
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Monthly) 2266. Magical Mix of Products (Monthly) 2287. Magical Mix of Products
(Annual) 2308. Marketing Summary (Annual/Monthly) 2309. Media Effectiveness
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Resources 236The Greatest Chance of Success 238What if I Need More
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Authors 243 INTRODUCTION The book you’re holding in your hands right now is not
information. It is a REVOLUTION. We imagine you may have started your business to make a
difference in the world, to make great money and to make money in a way that feels more
freedom based. No more clocking in at 9 and clocking out at 5. The appeal of business is
obvious, yet so many business owners have the appearance of success and live a reality that
isn’t pretty. The reality is that most suffer with a roller coaster of inconsistent cash flow and have
amassed huge levels of debt to get to where they are. They feel the need to keep up
appearances because they don’t feel they can truly share the difficulties they face. While you
likely chose to build a business to get out of the trap of the 9 to 5, sadly the fact is that most
business owners are 50% worse off than employees at the end of their working life. It’s shocking
yet true.We’ve created this book as part of our revolution. We’re devoted to changing this
statistic. The only way out is to become Financially Free. Let us define Financial Freedom
because it’s likely not what you think. It’s the reality of having enough money coming in outside of
your business so when the time comes that you can’t work anymore, you have enough money
coming in. This reality must be in place when you can no longer work. So the way we see it is, if
you have to create this reality anyway, why not create it sooner? As a business owner, you’re in a
unique position. You have a greater opportunity to become Free, because there is no ceiling on
the amount of money you can create. In order to do this, we need to end some of the bullshit that
has created a reality of financial stress and struggle in so many business owners lives. The
Reality Behind The Appearance of Success Growing up, I (Makaylah) was able to see the
contrasts of “success” mixed with financial stress, turmoil and overwhelming debt. I realized I
didn’t want my life to turn out the same. Not only that, I didn’t want to just follow the standard
career path most people took. I had no idea “what I wanted to do when I grew up” because I
didn’t see that what I wanted to do really fitted in with what the career guidance counsellors at
school told me I could do. I felt a deep calling inside to create change. To leave the world better
then how I found it. I wanted to see different behaviours in the world then what I currently saw
was normal. I wanted to create a legacy, to be the catalyst of major movements in the
world. Such as the extinction of sexual, physical and emotional abuse of children, to eliminate
poverty worldwide and get every human being off the street to having their basic human needs
met. I wanted to revolutionise the education system so that my children and grandchildren didn’t
go through the same system I did. People like Oprah inspired me. I saw her as someone who
was creating massive impact in the world. She had wealth, freedom, influence and an
abundance of money. I also saw that she understood that money itself wasn’t the end game.



That is was simply a means for her to create the greatest possible change and impact in the
world, which is what she was doing. I wanted to be like her. To have the freedom of time and
choice to follow whatever calling I had and have the resources to back it. I saw pretty early on
that money would accelerate the impact I could create in the world, I wanted to be someone who
had the influence and money to create big change. (That wasn’t something that was on the list of
university degrees I could get.) I truly believe that the biggest impact we can make happens
when we don’t need to work for money. That only then will our fullest creative potential open up.
And only then is it possible for us to fulfill the highest vision for the impact we’re capable of
creating in this world. Financial need creates a fog that limits our fullest potential from ever being
seen, let alone realized. Now, you might be thinking that you don’t need money to create
change. I believe that money gives you greater ability to change things in the world around you,
faster. Imagine you had ten times the advertising budget you do now, wouldn’t that help you
reach people faster? 
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didn’t want my life to turn out the same. Not only that, I didn’t want to just follow the standard
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when we don’t need to work for money. That only then will our fullest creative potential open up.
And only then is it possible for us to fulfill the highest vision for the impact we’re capable of
creating in this world. Financial need creates a fog that limits our fullest potential from ever being
seen, let alone realized. Now, you might be thinking that you don’t need money to create
change. I believe that money gives you greater ability to change things in the world around you,
faster. Imagine you had ten times the advertising budget you do now, wouldn’t that help you
reach people faster? 

Product Type #5 – Coaching and Consulting 179Categorize Your Products and
Services 1801. Impact 1812. Inspiration 1853. Automation 1874.
Profit 191CHAPTER 10THE THIRD PHASE OF
FREEDOM:MONETIZE 207Schedule Your Dream Into Reality 2111. Freedom First
– Begin At The End 2192. Profit/Loss Summary (Annual/Monthly) 2203. Statement
of Cash flows 2234. Balance Sheet 2245. Debts/Receivables (Annual/
Monthly) 2266. Magical Mix of Products (Monthly) 2287. Magical Mix of Products
(Annual) 2308. Marketing Summary (Annual/Monthly) 2309. Media Effectiveness
(Monthly) 232 Part IIIYour next StepsCHAPTER 11Final Thoughts& Additional
Resources 236The Greatest Chance of Success 238What if I Need More
Help? 239Our Last Thoughts 241 About The
Authors 243 INTRODUCTION The book you’re holding in your hands right now is not
information. It is a REVOLUTION. We imagine you may have started your business to make a



difference in the world, to make great money and to make money in a way that feels more
freedom based. No more clocking in at 9 and clocking out at 5. The appeal of business is
obvious, yet so many business owners have the appearance of success and live a reality that
isn’t pretty. The reality is that most suffer with a roller coaster of inconsistent cash flow and have
amassed huge levels of debt to get to where they are. They feel the need to keep up
appearances because they don’t feel they can truly share the difficulties they face. While you
likely chose to build a business to get out of the trap of the 9 to 5, sadly the fact is that most
business owners are 50% worse off than employees at the end of their working life. It’s shocking
yet true.We’ve created this book as part of our revolution. We’re devoted to changing this
statistic. The only way out is to become Financially Free. Let us define Financial Freedom
because it’s likely not what you think. It’s the reality of having enough money coming in outside of
your business so when the time comes that you can’t work anymore, you have enough money
coming in. This reality must be in place when you can no longer work. So the way we see it is, if
you have to create this reality anyway, why not create it sooner? As a business owner, you’re in a
unique position. You have a greater opportunity to become Free, because there is no ceiling on
the amount of money you can create. In order to do this, we need to end some of the bullshit that
has created a reality of financial stress and struggle in so many business owners lives. The
Reality Behind The Appearance of Success Growing up, I (Makaylah) was able to see the
contrasts of “success” mixed with financial stress, turmoil and overwhelming debt. I realized I
didn’t want my life to turn out the same. Not only that, I didn’t want to just follow the standard
career path most people took. I had no idea “what I wanted to do when I grew up” because I
didn’t see that what I wanted to do really fitted in with what the career guidance counsellors at
school told me I could do. I felt a deep calling inside to create change. To leave the world better
then how I found it. I wanted to see different behaviours in the world then what I currently saw
was normal. I wanted to create a legacy, to be the catalyst of major movements in the
world. Such as the extinction of sexual, physical and emotional abuse of children, to eliminate
poverty worldwide and get every human being off the street to having their basic human needs
met. I wanted to revolutionise the education system so that my children and grandchildren didn’t
go through the same system I did. People like Oprah inspired me. I saw her as someone who
was creating massive impact in the world. She had wealth, freedom, influence and an
abundance of money. I also saw that she understood that money itself wasn’t the end game.
That is was simply a means for her to create the greatest possible change and impact in the
world, which is what she was doing. I wanted to be like her. To have the freedom of time and
choice to follow whatever calling I had and have the resources to back it. I saw pretty early on
that money would accelerate the impact I could create in the world, I wanted to be someone who
had the influence and money to create big change. (That wasn’t something that was on the list of
university degrees I could get.) I truly believe that the biggest impact we can make happens
when we don’t need to work for money. That only then will our fullest creative potential open up.
And only then is it possible for us to fulfill the highest vision for the impact we’re capable of



creating in this world. Financial need creates a fog that limits our fullest potential from ever being
seen, let alone realized. Now, you might be thinking that you don’t need money to create
change. I believe that money gives you greater ability to change things in the world around you,
faster. Imagine you had ten times the advertising budget you do now, wouldn’t that help you
reach people faster? The world does revolve around money, so I decided to get on board with
that and do everything I could to create the abundance in my life that could ripple and affect
millions. I set out to do just that and started on a very intense 2 year journey where I realised two
very important lessons that I hope will help you on your journey. I’ll share those in a moment. The
first was that I discovered that if I wanted to impact millions and create global change, I’d need to
make sure I was taken care of first. Airplanes have instructions to place your oxygen mask on
first before placing someone else’s on. The reason is because you can’t help others if you’re
dead. I made the decision I was going to build my wealth and put my oxygen mask on first and
then help others do the same, so they could also make the impact they were born to make in the
world. By 18 I began building my “cash bucket” (net savings). I started building a direct sales
company and had acquired team and customer internationally within 6 months. I became a
keynote speaker. Within a year I was deputy CEO of one company and building my career as a
19 year-old woman in real estate, surrounded by male realtors mostly over 50. I was truly on
track for the “success” I had envisioned. The people around me were amazed at what I was able
to create. Then, within a period of just 8 months I got severely sick and couldn’t even work at all. I
had to use all of the money I had saved just to get by. If it wasn’t for my family I may not have
even survived. This is when I learned the second important lesson during those two years. I
could see that creating wealth and abundance wasn’t enough on it’s own. Money meant nothing
if I had to sacrifice my health in order to make it. I knew I needed more. I finally got that I didn’t
have to wait until I made the money to create the impact. I asked myself “What if I can do both
now? Build my Freedom AND live in passion, service and fulfillment today?” As I started getting
better I knew I needed to build my Freedom and wealth in a way that was in alignment with the
impact I wanted to create now, not just in the future.It was at that time that I met Dr. Tony
Pennells at the second seminar he ever conducted, which was where we both lived at the time in
Perth, Western Australia. Tony had built multiple 7-figure companies, he was Financially Free at
27 years old, yet he wasn’t arrogant or showy like the examples of success I we see in our
society. He simply asked the audience profound questions and had an presence of true service
to others. I listened and finally felt like someone was telling me the truth, not speaking for some
bullshit pitch at the end. I saw something crucial that I was missing in my plan. That I needed to
make my money work for me, to get cash flow from my investments, not just grow a cash bucket
and building “wealth” as many speak of it. I realized that cash flow was the only thing that would
pay my bills, give me freedom and fund what I had envisioned. After his talk, I interviewed Tony.
Our 15-minute call turned into an hour. What Tony said on this call inspired me, it shattered my
old way of thinking about money and opened me up to an entirely new world: a world that I could
have, that would enable me to make my Oprah-Like-Impact I’d always desired. He said he was



done with playing small. And then he said something that became the seed of the Revolution
you’re holding in your hands now. He said, “I want to create a new normal in society. One where
it’s MORE normal to be financially free (making enough money through cash flow investments to
pay for our basic living expenses) than it is to work for money… I know how to build multi-million
dollar businesses and I’ve taught others how to as well, but I want to create something that
impacts the world 10, 20, 30 times what I can even imagine. I want to know that the world I leave
my kids is better then the one I lived.”He was speaking my language. After that, Tony asked me
to propose how I saw myself helping him bring that mission into reality. In all the multiple 7 figure
business’s he had created, he said he had never seen someone as naturally skilled and capable
as me in building business’s that created social change. Through our vision for change, my
ambitious drive to create powerful movements in the world, my skills in bringing powerful visions
to life and Tony’s experience in building and selling 7-figure businesses in a way that creates
Financial Freedom, we developed the philosophy you’re about to learn in this book. It’s the
process we created together, and the process we use every day in building MindShift.money –
which aims to change the way every person on the planet thinks about money, starting with a
tipping point of 20 million people. What you’re about to learn. During our time together in PART I
of this book, you’re going to learn WHY creating Financial Freedom is absolutely necessary to
not only take care of yourself in the future, but to also realize your fullest potential to create a
massive impact in the world. You’ll also learn how you can set your business up to create the
greatest impact it can, in a way that feels aligned with who you are as you build towards
unleashing your fullest potential. You’re also going to bust through some devastating “Money
Myths” that hold so many people back from creating the Freedom they deserve. These are old
ideas and conditioning we’ve been exposed to that have us setting ourselves and our financial
reality up in a way that’s extremely limiting. These old views have strangled society to the point
where 96% of our population never become Financially Free in their lifetime and most will not
have near enough money to support themselves when they can no longer work.We’ve been
taught that trading our time for money isnormal; that working endless hours and running on the
treadmill of business is acceptable. We’re praised for “being busy” and given accolades for long,
hard work. At MindShift.money, we call bullshit on what we’ve been told that has led us to where
we are today. In Chapter 5 you’ll learn the key differences between two business models that will
take you to Freedom, where trading your time for money will become optional. The two business
models are the Profit Business and the Legacy Business. Then, in PART II we’re going to dive
deep into how you create Financial Freedom for yourself through your business model. You’ll
learn The 3 Phases of Financial Freedom: Crystalize, Customize and Monetize. These three
phases will transform your business from the ground up, into one that builds your Freedom and
allows you to make the greatest impact in the world. You’ll especially love a little ‘pricing secret’
we’ll outline in detail within theMonetize Phase.It basically enables you to find the perfect price
for each of your products and services so that your business will inevitably take you to
Freedom. Pricing is something that so many business owners (needlessly) struggle with. Few



know they’re are in unique position to not only become Free themselves but to share their gifts in
a way to accelerate Freedom. This book is something Tony and I are so proud of. It’s the product
of working with business owners over the years, all we know to create a massive rewiring of your
mind around money plus practical strategies that build businesses to create Freedom. We’ve
shared all we can to help you build freedom and be the person who makes the fullest impact
they can. We are so thrilled you are here with us. As you implement what you learn, you create
anew normal for yourself. We need to reach approximately 20,000,000 people like you and every
person counts. Every individual who implements this knowledge and creates Freedom in their
life becomes like a beacon of light that lets other’s know Freedom is possible for them. YOU
ROCK! Makaylah RogersCo-Founder of MindShift.moneyPART ITHE
ULTIMATEMINDSHIFT CHAPTER #1 CRITICAL MINDSHIFTSAROUND MONEY To most
people, $147,000.00 sounds like a lot of money. However, when you’re 65 years old and that’s all
the money you have to survive on for the rest of your life: it doesn’t seem like a lot at all. That
scenario happens to the majority of people who (attempt to) retire at 65. A recent survey,
“Perspectives on Retirement by Generation,” was conducted by transamericacenter.org. The
survey showed the generation of baby boomers is entering retirement with only $147,000.00
median net worth to live off for the rest of there life (which is estimated to be another 20+ years!).
That means if they stop working at 65; they have a whole $612.50 per month to support
themselves if they wanted their retirement savings to last 20 years! Often that’s not even enough
to cover the cost of a mortgage or rent payment. Could you make that work for your current
lifestyle? We don’t share such a bleak statistic to scare you. In fact, the opposite: we hope it
opens your eyes to a reality you may be living right now, giving you the motivation to change your
course and create something new. Diagnosing Financial Sickness As a doctor of medicine
(Tony), I saw thousands of people who suffered from countless ailments. Each person was
unique and, as a result, his or her treatment plan was unique. If a patient walked into our office
with chest pain, I asked a series of questions to define where the pain was located and what
type of pain it was. Sometimes it turned out to be a minor problem: they had strained a muscle at
the gym. Other times it was a serious problem like a heart attack or cancerous tumor in their
lung. Either way, only after I knew what was causing their pain could I offer my best suggestion to
treat it. Accurately diagnosing a health challenge is the first step to become healthy again.I’ve
noticed the same way your body needs a regular physical check-up, it’s important to examine
how well your financial health is. That way you can find out if you’re financially sick, and then
determine what’s causing that sickness. That way, you can cure it forever.In fact, the whole
concept of financial wellness was the basis for my first book series called Financially Fit! That
series outlined some of the fundamental principles anyone can use to take control of their
money and become financially free. In the second part of this book, you’ll use some of those
fundamental principles to grow your wealth (more on that later). We can’t count the number of
times we’ve spoken to business owners who appear successful on the outside, yet in reality,
their finances show signs of near-death toxicity. They drive a beautiful car. They live in a safe,



upper-class neighborhood, in a large house. They wear high quality clothing and so does their
family. Looking at them from the outside, they have everything that characterizes a successful
person. If you talk to most successful business owners for long enough and ask them questions
about their finances, in less than ten minutes, if they’ll answer honestly, it becomes clear:They
aren’t paying themselves a consistent income from their business (usually they work the hardest
and are paid the least!);They’re drenched in consumer and business debt and have no clue how
they’re going to dig themselves out;Their net worth isn’t growing fast enough to support them
and their family long term;They have little or zero buffer money if an unexpected bill arises;They
do not have passive income that supports all their basic expenses;They are completely
(secretly) stressed about money. In other words, they’re financially sick as hell. Plus, they feel so
isolated. Others see them as successful and don’t understand what they are going through. This
makes it extremely difficult for an entrepreneur to allow themselves to be vulnerable enough to
talk about their challenges. Instead, they put on their happy and successful mask to make
everyone believe they’re in good condition and life is just rosy for them. And they continue to
keep up with the Jones’s. The Financially Sick DoctorAfter being accepted into medical school, I
remember thinking to myself, “Finally, I’ve made it! It’s all smooth sailing from here on out!” Then
I graduated and started my locum at a hospital in Perth, Australia. The novelty of graduating into
such an esteemed profession quickly wore out.The picture in my head transformed from: “life as
a respected doctor, with green lights down every boulevard, and a beds made of rose petals”
into my new reality, which looked more like: “a stressed-out, sleep-deprived, workaholic… …
Who just happened to wear a white lab coat and have a higher than average salary.” The eighty-
hour workweeks began wearing me down. A feeling of constant exhaustion – like a cloud over
my head that wouldn’t stop raining – became normal. I took my stress home with me, my
enjoyment of life evaporated, and my health started to suffer. Often – even though I was
physically exhausted – at night, I couldn’t fall asleep because my mind would race with things I
had to do the next day. The mayhem continued day in and day out. Also, the doctors, registrars,
and consultants I worked amongst seemed completely stressed out too. They spent little time
with their families, and didn’t appear to gain fulfillment from their work. It looked like the more
time they spent working, the more miserable they became. It’s ironic, but you’d be surprised by
the amount of doctors who take up smoking. They do this to cope with the amount of stress they
feel. Each year, the winter came around, and like clockwork, these doctors took an expensive
two-week vacation. Regardless of where they were going, and what they’d do when they got
there, vacation was their best attempt to make up for lost time with their family. These men and
women felt guilty for neglecting their family so they tried to make up for it by buying their family
expensive gifts. As a father of two boys, nothing is more painful than looking into your child’s
eyes after missing something that was is important to them and saying, “Sorry I couldn’t be there
son, daddy had to work.” Each time that happens, they become a little more distant and
mistrusting of whether they are really as important to you as you say they are. In addition, as a
general rule, my peers worked until the day they died. I used to think wow, these people must



love their jobs so much: they just keep working until they’re in their 60’s and 70’s! But the reality
was: financially, my coworkers couldn’t stop working. They needed to work in order to cover their
monthly expenses. And we’re told in school being a doctor is an “aspiration career”. It wasn’t
long before I started to second-guess the “glorious” profession I’d chosen. Then one night, I
experienced a defining moment of absolute clarity… … While sitting in my kitchen in Perth, two
questions emerged in my mind that motivated me to gain control of my finances and become
financially free once and for all. I asked myself the first question: “If something happened right
now that caused me to be unable to work, how long would my money last?” Then the next
question arose in my mind: “Do I really want to live a life where I must work in order for money to
come in?” At first, asking these questions frightened me because they revealed how exposed I
was financially. If anything bad were to happen that disabled me from going to work and earning
money, it would have placed an enormous stress on my family. That was unacceptable. So I then
asked myself: Could there be a way for me to pay for my basic living expenses that doesn’t
require my time? At that moment in time, if I stopped working, my money would run out within
four months. Plus, I had no way of making money that didn’t require my time. The reality I faced
that night in the kitchen was similar to the majority of people who live in developed countries. So,
next we’re going to uncover the reason such financial stress exists for the majority of
people. What is the cause?The Cause of Financial Sickness 354.06 million people live in North
America. On average, they live are now living past eighty years of age, and this is increasing (it is
projected that 2 out of every three children born today will live past 100!). At the end of their
working life, after 40+ years of working, ninety-six out of 100 of these people, don’t have enough
money to independently support themselves. In fact, the overwhelming majority require financial
assistance from the government and family. Based on those statistics, there is a better than 96%
chance that if you stopped working now, your money would probably last you less than a couple
years, and I’m guessing that it would be much less than that. It’s also likely that you do not have a
mechanism that pays for your basic living expenses (without requiring your time to make it
work). That is a big problem. It makes you highly vulnerable to having to exchange your time for
money…and to have to remain healthy enough to do so! So, what causes this financial disparity
in so many people? Why is it out of every one hundred people, only four reach financial freedom,
while the other ninety-six fail? Similar to diagnosing the cause of a health challenge, there isn’t a
single, one-size-fits-all answer to that question. We can, however, define the main causes and
then learn the process to remedy each one so they no longer plague us. There are three main
causes of financial sickness: Your Wealth Mindset: the subjective vision of yourself and the world
around you. Real-World Issues: the factual realities of the world that are out of your control, yet
affect your money. No Clear Destination: the lack of a clear goal to become financially free; and a
plan to progressively reduce your reliance on exchanging your time for money along the way to
this goal. The more aware you are of these: the better you become at manifesting your dreams.
You will never arrive at a destination that you never decide to travel to (Financial Freedom in this
case).Equally, without a congruent mindset toward financial freedom, you won’t achieve it, and



without an awareness of the real-world issues surrounding finances, you leave yourself (and
your family) in a vulnerable position, both short-term and long-term. We’ll explore mindset first;
then go into the real world issues surrounding money in the next chapter; before spending the
remainder of the book on achieving financial freedom and specifically – how to use your
business to accelerate to personal financial freedom. Sound good? The Money Myths That
Keep People Trapped How you use your mind determines the results you’ll produce in the
physical world. If you have a mindset that tells you you’re bad at investing or managing your
money, it’s likely you will not do it. It’s that simple. If you have a mindset that tells you you’re good
at investing and money management, when you do it: you’ll probably succeed. Success truly is
how you set your mind. Before we move on, let’s address a potential elephant in the room that
could prevent you from getting the most out of the next few pages. We are exposed to so much
personal development material that covers the topic of mindset that it’s easy to roll your eyes
when you hear it again. People automatically say, “Yeah, mindset, I know, I know… In order to
succeed, I’ve got to have the right mindset… yeah I got it! Let’s get to the How-To
Information” One of the worst things you can do to your mind is shut it off. The topic of mindset is
the most mission-critical element to your success. Hands down, bar none. As the great author
Leo Buscaglia said: “To know, and not to do, is not to know.” If you’re not getting the results you
want in life – “financial freedom” being one of those results – your mindset is probably
incongruent with your desires. So, it’s important for you to re-examine your current mindset and
make the tweaks necessary for you to succeed. What follows is a breakdown of two of the most
devastating money myths that prevent people from becoming financially free. Eliminate these
mindsets and you’re virtually guaranteed to win in business, in life and in money. Money Myth
#1:Money Is Scarce People who believe money is scarce in some way often communicate
things like:“Money is hard to come by.”“If I get rich, it’s at the expense of others.”“There isn’t
enough money to go around.”“The rich get richer, while the poor get poorer.” Just as the sun
rises in the East and sets in the West, misinformed people have been repeating these false
beliefs, probably since money was first invented. Most of us have heard these mindsets
throughout our lives from our parents, grandparents, teachers, maybe even our financial
advisors! This brainwashing is passed down from generation to generation. The net effect has
created epic, global levels of debt and stress. Why Money is Abundant and Never ScarceDuring
the Great Depression, there was a man named Michael J. Cullen, who worked as an employee
for a grocery store called The Kroger Company. During his time at work, Cullen thought of new,
innovative ways to increase the company’s efficiency and profit. The more he thought about his
ideas, the more tangible they became, the greater his belief grew that they could become a
reality.As Napoleon Hill says, Cullen’s thoughts turned into burning desires. One day, Cullen
wrote a letter to the president of Kroger. In the letter, he proposed a business partnership and
outlined the ways he could help grow the company. He painted a picture of a new store that
focused on advertising low prices; utilizing old factory space for storefront locations; eliminating
delivery services; and offering cash sales to attract people into the store. His letter did not



receive a reply from the president of Kroger, yet by that time it didn’t matter. Michael J. Cullen
was so confident his idea would work; he quit his job, went out on his own, and started The King
Kullen Grocery Store Chain. The store offered benefits to the price-conscious shoppers of the
Great Depression that were more attractive than the ones that existed previously. By 1936 there
were seventeen locations with revenues of approximately $6,000,000.00 ($102,836,956.52 in
2016’s currency). The Most Abundant Resource Begins with “V”Money is nothing more than a
measure of value you produce in the marketplace. The more value you produce, the more
money you’ll receive in exchange. Michael J. Cullen’s story illustrates how someone, in the most
challenging economic conditions can increase their value and earn more money as a result. His
story is one example of thousands who prospered in The Depression by developing new ways to
support the market’s wants. In fact there are seven additional, “billion dollar reasons,” why this
myth is total, utter B.S. Before we look at each one, I want to share a quote with you from one of
the founding fathers of the United States, Benjamin Franklin. Keep his words in mind as we
move forward. “I observed...the more public provisions were made for the poor, the less they
provided for themselves, and of course became poorer. And, on the contrary, the less was done
for them, the more they did for themselves, and became richer.” Billionaires Who Were Born
Broke Over the last century there have been tens of thousands of people who were born without
many financial resources and became millionaires, multi-millionaires and billionaires in their
lifetime. They did not have special privileges – they worked and created opportunities using the
same two things you and I have too: a mind, and a will to succeed by providing value in the
marketplace. The following is a list of five people, who were born into families of modest means
and refused to believe money, opportunity, or success was limited and scarce. They all became
billionaires in their lifetime. You may not want to become a billionaire. Most people do not. The
point of these stories is not to tell you what you should want. The purpose of these stories is to
engage your mind about the opportunities you have to create the life you truly desire. The First
“Born Broke Billionaire”After his single mother could not support John Paul Dejoria as a child: he
lived in a foster home, and as he grew older, he lived out of his car. In 1980, he and hairdresser
Paul Mitchell, started a company called John Paul Mitchell Systems. His net worth is somewhere
in the neighborhood of 2.8 billion dollars The Second “Born Broke Billionaire”From 60 to 16,000
outlet stores, Starbucks CEO, Howard Schultz, said: “Growing up I always felt like I was living on
the other side of the tracks. I knew the people on the other side had more resources, more
money, and happier families… “And for some reason, I don’t know why or how, I wanted to climb
over that fence and achieve something beyond what people were saying was possible. I may
have a suit and tie on now but I know where I’m from and I know what it’s like." The Third “Born
Broke Billionaire”The all-time Queen of Media, Oprah Winfrey, was born into a poor family in
Mississippi. She succeeded in becoming an AM talk show host in Chicago that later became,
The Oprah Winfrey Show. Oprah once said: “I don't think of myself as a poor deprived ghetto girl
who made good. I think of myself as somebody who, from an early age, knew I was responsible
for myself, and I had to make good." The Fourth “Born Broke Billionaire”You probably aren’t



familiar with Frieda Cutler and Frank Lifshitz, are you? They were two Ashkenazi Jews who
immigrated to the Bronx, New York City. Frieda was an artist and Frank was a house painter. I
can almost guarantee you don’t know of them but you probably know their youngest son, Ralph
Lauren. Ralph dropped out of college, worked at Brooks Brothers as a sales assistant, then left
to become a salesman for a tie company. When he was 26 years old, he felt inspired to design a
wide, European-style necktie but the company he worked for rejected the idea. They said it was,
“not commercially viable.” One year later Ralph started his own company, designed his own ties
and sold them under the table, under the band name “Polo”. By 2007 Ralph Lauren had over 35
boutiques in the United States. His approximate net worth is $5.5 billion dollars. The Fifth “Born
Broke Billionaire”Hopefully by now you see the myth that “money is scarce” as a nonsensical
notion. Wealth doesn’t happen via luck, wishful thinking or using magic. However, writing about
magic did bring about massive financial success for one woman. A financially stressed single
mother with little resources had an idea that she needed to share with others. Before J.K.
Rowling’s Harry Potter series became a blockbuster success, she used to work in cafés
because she didn’t have an office to work from. Her publisher once said she should “find a day
job.” Instead she shared her story with the world and it fascinated millions of people, while
providing her with a billion dollar net worth. Focus on the value you can create: money will
followSometimes terms like: “The Marketplace,” and, “The Economy,” can have the tendency to
sound as if they’re singular things. Maybe it’s because we hear them so often from newsrooms:
“The economy isn’t doing so well. There’s a dip in the economy. New research on the economy
shows...” It’s easy for their true definition to get fogged up over time. The marketplace and the
economy are simply: a large collection of people who spend money. It’s a constantly moving,
changing relationship between groups of people who spend their money to get what they
want. Each person in the economy has his or her own desires, wants, and needs they seek to
fulfill. Each spends money to fulfill those desires. If it sounds to you as if we’re belaboring the
definition of “economy,” It’s for good reason. It’s for you to understand this next fact at a deep
level.If you’ll grasp this next concept’s potency, you will always have an abundance of money,
regardless of what happens in your marketplace. Here it is: since there are so many people in
the economy and those people’s wants, needs and desires are virtually limitless… …SO IS
MONEY! Remember, the most abundant resource on Earth is people’s desires for value. It is
never scarce. People’s desires are always expanding. Whether a person is bored and wants a
new exciting experience, or they’re cold and want to feel comfortable again: one moment they
have a problem and the next moment they find a solution. Between each problem and its
solution is an exchange of something. That’s where you can choose to come in. Think of how to
solve people’s problems. Solve enough people’s problems, and money will not be a problem for
you ever again. If you want to earn more money, you need to take time to find out how to serve
the needs and wants of the people who make up your marketplace. Become a problem-seeking
bloodhound who sniffs around for ways to add more value to people’s lives.The men and women
who believe money is scarce are not thinking of enough new, innovative ways to benefit The



People. Scarcity of money is not the problem:their scarceness of thought is. Remember: the
amount of money you earn is in direct proportion to the amount of value you provide the people
in your marketplace. Since people’s desire to gain value is infinite: so is money. If the feelings of
scarcity creep up on you, take some time and write down ways you could help people solve their
problems. Also, revisit our list of five billionaires mentioned in this chapter, search on Google and
read their biographies. Allow their story to inspire you to new heights. You are designed to
accomplish greater levels of financial wellbeing just as they did. You are more similar to them
than you are different. Money Myth #2:More Money Is Unethical Common phrases that
misinformed people say in regard to the ethics of money are:“Money is the root of all evil.”“In
order to get rich, I need to manipulate people.”“Wealthy people sacrifice happiness for money.” If
there were one money myth we could snap our fingers and get the World to leave behind, it
would be: “Money is the root of all evil.” Where did this stupid idea come from and why would
anyone choose to believe that? Our team was attending a conference about a year ago and
there were two women having a conversation in the hotel lobby. They were talking about how
money relates to politics. The one woman said, “Well, it all comes down to money… No one
cares about anything else.” Her friend agreed, “Yep, it even says it in the Bible, ‘Money is the root
of all evil.’”We searched: “Where in the Bible does it say ‘Money is the root of all evil?’” Our
assumption the woman took the quote out of context was correct. What the passage really says
is… “For the love of money is the rootof all kinds of evil - Timothy 6:10.” As you can see, the
subject of the passage addresses the love of money being the root of evil. It doesn’t say that
money itself is the root of evil. Have you ever purchased something and gained a benefit from it?
Meaning, as a result of the purchase you made you solved a problem, or you had a great time,
or something good came from it? Maybe you bought a plane ticket and went on a vacation to a
country you’d never visited before. Perhaps you bought a gift for someone’s birthday; or you went
to a movie with your children; or you purchased lunch for yourself and a friend. Whatever you
bought, you did it with money. IF money is the root of all evil,THEN are those experiences evil,
too? Is a child’s bicycle helmet evil?Is the food you eat for breakfast evil?Are a pair of shoes or
sandals evil?Is the money you give to charity evil? Name any thing. A university building; a public
transit system; a painted, hand woven basket; a pair of tickets to a sporting event; whatever you
can think of. Are any of those things evil?Of course they aren’t, yet all of them are gained in
exchange for money. I’d also suggest that none of those things I mentioned – money included –
are “the root of all good” either. They are just things. Those things are either value to us, or
they’re not, but to call them good or evil is simply inaccurate and a waste of energy. Money is
only a tool for amplifying who we really are. You can use that tool for good or for evil. If you’re a
kind person, you can amplify your kindness by using your money to help people. If you’re an evil
person, you can amplify your evilness by using money to harm people. The choice is in your
hands. The Definition of SuccessThere are many people who distort the ethics of money. They
think success comes at the cost of being morally questionable. If you have money, it means you
did something that wasn’t completely honest to get it. So, let’s take a look at why this mindset is



untrue and worth removing from your mind forever. In 1956, there was a man named, Earl
Nightingale, who recorded an album called The Strangest Secret. The album sold over a million
copies and it became the first spoken-word recording to achieve Gold status. In The Strangest
Secret, Earl Nightingale defines the word SUCCESS as: “A progressive realization of a worthy
ideal” He says that if you are progressively realizing a worthy ideal, money will flow in
abundance. One of the key words in that definition is: worthy. If you want to get wealthy by
trafficking drugs, or becoming a professional thief, or a contract killer, those are certainly not
worthy ideals. They are professions that steal value from the marketplace and do more harm
than good. You may earn a lot of money doing those things, but the money you earn is worth
less. It will still buy you the same stuff that ordinary money can, but it comes with an invisible tax.
Every time you earn more, a little chunk of happiness gets taken away from you. Your soul gets
diluted with every dollar you earn. Not to mention, you’re likely to end up in jail (or a coffin) if you
do them long enough. As we mentioned in Money Myth #1: “the amount of money you earn is in
direct proportion to the amount of value you provide the people in your marketplace.” The more
money you earn: the more you contribute to those around you. That means, as long as you’re
contributing real value in the marketplace it is absolutely ethical for you earn as much money as
you want. Make sure your endeavors are worthy. Help people solve their problems and realize
the money you earn is just a by-product of that service. Make your service to others your top
priority and also know: the more you serve, the more money you make. Money always follows
service. Remember this: If what you do contributes to people’s lives, you deserve every dollar
you earn Money Myth #3:The Most Dangerous Myth Of All It was a real challenge to determine
which money myths to share in this book and which ones to omit. There are over one-dozen
myths and misconceptions we could’ve shared and broken down. For instance:“I am financially
secure because I’ve got a job.”“My bank has my best interest at heart.”“Having a home mortgage
is a good investment.”“Student loans are ‘good debt’.”“I’m wealthy because I earn a lot of
money.”“I need to be on a budget to build wealth.”“I should get out of debt, then start
investing.” All of those myths inhibit our ability to become financially free in the fastest amount of
time. However, we’re not going to address those now because you’ll overcome those mindsets
indirectly, as you continue to read. (To find out more about some of the Money Myths mentioned
above go to MindShift.money). The Money Myth we are choosing to share in this last part is the
most debilitating, and freedom-stealing myth of all. If the “money-is-scarce myth,” and the,
“money-is-unethical myth,” got together and gave birth to an evil child, that child would be the
myth I am about to reveal. It is responsible for millions upon millions of hardworking people who
live their whole life, yet will never become financially. Here it is: “Go to _________,get good
______,get a secure _____.Time is _______.” You’ll notice we left out four words from the
sentence, yet you probably didn’t have any trouble filling in the blanks. Of the people we share
that exercise with, nine out of ten fill in those blanks with the exact same words as the other
people. With robotic consistency, the majority of people write, “Go to school, get good grades,
get a secure job, save your money, and time is money.” Before we move on… We realize you run



a business; you don’t technically have a “job”. However, of the 28 million small businesses that
are registered in the US, 26 million of them have less than 3 employees. That means to most
business owners: their business is their job and they are their boss. Another way of saying it is
they still exchange their time for money. If they are not physically present at work, things begin to
fall apart and their income declines... From now on, instead of ‘job,’ we’ll say ‘they exchange their
time for money’ so we can maintain consistency throughout this book. There are three reasons
why the myth, “Go to school, get good grades, and go exchange your time for money,” is an
especially dangerous myth: It’s actually multiple myths wrapped into one phrase.The advice may
have worked at one time, but is no longer applicable in today’s society.So many people share
this exact same belief! In other words, multiple parts of this myth are completely false, and don’t
work in today’s society, yet so many people unconsciously accept it is true, never question it,
and act in accordance to their beliefs. In the next chapter, “The Matrix of Money,” we will give you
a list of facts that support why this myth is false. It goes all the way back to Industrial Age
Thinking; it’s the type of mindset that is based in the past and in today’s world, holds us back
severely. Before you flip to the second chapter, however, we’re going to breakdown the #1
reason WHY these Money Myth exists and why they are prevalent in the mindsets of so many
people. Who’s Time Are You On?There’s a story of a well-dressed man who walks in front of a
watchmakers store every morning on his way to work. Each morning as he walks past the store,
he peers in at the large wooden clock that rests in the glass display case. He then sets the time
on his wristwatch to the clock and keeps walking to work. The man follows that same ritual
morning after morning, for years. One day, as he approaches the store, he notices the
watchmaker is standing outside sweeping the sidewalk. The well-dressed man gives a friendly
nod to the watchmaker. The watchmaker looks over and says…“Hi there. You know, I’ve owned
this shop for about twenty years, and I couldn’t help but notice you stop here every morning and
set your wristwatch to my big clock here in the display. What is it that you need to keep such
close time for?” The well dressed man replies; “Indeed, I’ve stopped here every day for a whole
twenty years. It sure is funny how time flies…… I’m one of the two foremen at the power plant
down the road. Among other tasks, I’m in charge of letting our staff know when their breaks are,
and I also sound the end-of-day whistle at 5PM.” “Well isn’t that the darndest thing…” The
watchmaker says in a puzzled way. “You know… For all these years I’ve set my clock’s time to
the sound of power plant’s whistle!” #Don’t Be a SheepIf a stranger tapped on your shoulder in
your local coffee shop, looked at you and said, “Sit! Lie down! Stay! Roll over!” Would you do it?
Of course not, right? So, why do such large groups of people obey general society’s orders to,
“Go to school, get good grades, and go exchange their precious time for money,” and, like
sheep, unquestioningly follow the others in a group? Why are most people like the watchmaker
and the well-dressed man who – despite being hard working, educated, and skilled – still act
without any critical thought of what they’re doing? The answer is simple:it’s human nature. In an
article by the Harvard Business Review there was a quote that said, “You can take the person
out of the Stone Age, but can’t take the Stone Age out of the person.” It appears as though we



live in a sophisticated environment full of technology aiming to make our lives efficient and
comfortable. Our quality of life is exponentially better than our Stone Age ancestors’ lives were;
yet our psychology hasn’t changed much, if at all. In his book, The War of Art, Steven Pressfield
shares an insight about why people blindly follow one another. He says: 



Susan Whelan, “I wanted to make sure I was learning from who I believed was the best in the
Business and Financial field. When I first picked up The Truth: The Real secret to Building a
Business That Sets you Free, I had come from a position of being in Business twice previously
and I was just starting my third.Both of my first two businesses had ended tragically, so I wanted
to not only make sure I was starting with a strong foundation, I wanted to make sure I was
learning from who I believed was the best in the Business and Financial field.I wanted to learn
from people that I could literally stand on their shoulders who had been there and done that and
launch my next Business with Success.I needed to learn all of the steps and structures and the
foundation principles of building my business outside of my personal life.I believe that Tony
Pennells and Makaylah Rogers mastered that within the pages of this book.I couldn't of been
more blown away when this book crossed my path.Not only is it exactly what I had been looking
for but it is packed with easy to understand no BS steps and structures that could help me
straight away.I was able to understand why what I had been doing in the past had not been
working for me and now had the means of changing that.One of the real Aha moments for me
was in understanding and getting the clarity that my personal financial freedom happened
outside of my Business.My Business was not me and I had to create the separation from me
personally.Although I had heard this concept in the past I truly didn't know or understand how to
put that into practice and my Business in the past suffered with the continual leaky boat
symptoms that happened as a result..I offer a massive thank you to Tony Pennells and Makaylah
Rogers for sharing their brilliance and their knowledge with me and the World.They have given
me the proven successful foundation steps to grow my third Business on,.while utilizing my
Business to accelerate me to personal financial freedom #sograteful”

Mick Aspinall, “A fantastic framework!. The framework that Tony & Makaylah present is
outstanding. If your business is not what you want it to be and you're looking for the pathway to
take it there look no further. It can be difficult to step back and critically assess your business
and determine if it is what you want. Through a step by step approach you will discover what
your business really can be, and importantly, ensure it is aligned with what YOU really want!”

Reenu Ch, “Excellent financial advice. Must read.!. This is a fantastic book. Dr. Tony Pennells
and Makayla Rogers are experts at helping you become financially free. The advice is practical
and easy to apply, and a little different from what self interested promoters on media advises.
This  is a focus on the fundamentals of what matters.”

Rosie Aiello, “This book is written for all adult age groups.... It's sad how as many people reach
the golden years of their life, when they should be relaxing, instead they end up stressed about
whether they can even survive on the meager savings they've accumulated. Tony and Makaylah
give a critical look of the traps you can fall into, challenges the status quo and shows you how to



redirect yourself so you can create financial freedom. This book needs to get in everyone's
hands--at a much younger age!!”

Darbie, “If you only have time to read one book.... make it this one!. Do not start a business or
continue running your business without reading this book first! My only complaint is that I didn't
find it sooner!”

Julie N., “Tony takes his big, mile high view and breaks .... Tony takes his big, mile high view and
breaks it down to the on the ground essentials. Wish I'd read this decades ago.”

Linda Emslie, “Time to think big. When I first encountered Dr Tony Pennells and Makaylah
Rogers, my personal financial world was an orderly disaster. My husband, myself and our 4 kids
were living on the edge...and not in a good way.My personal financial world was completely
turned around after working with Tony and Makaylah through their financial fitness bootcamp.I'm
now taking my business through a similar process of transformation. This book encapsulates
that process.If you're ready to take your business to the next level and beyond. If you're
determined to make a lasting impact, to create a true legacy. If you're ready to get into proper
relationship with your business to achieve financial freedom then dive into this book.Tony and
Makaylah are on a mission to create a new normal: a normal that means poverty, money stress
and debt crisis are things of the past.If that's the new normal you want to be a part of don't
hesitate, grab this book.You'll arm yourself with a powerful tool to disloge some really insidious
and unhealthy money mindsets; be guided to view your business with fresh eyes; be equipped
with some easy-to-use tools and practical activities; and walk a clear, step-by-step path from
where you are now to the full potential of where you want to be.The key is taking action!”

Jo Ann Hammond-Meiers, “The Bigger Picture. This is book aspires me to be a financially
successful person in my life and business. It is well researched and helps people towards their
financial freedom. Dr. Tony Pennells and Makaylah Rogers are dedicated in their efforts to give
entrepreneurs a revolutionary wake up call to own their success and plan and take actions that
will sequence their business success and honor their Freedom Generator and Freedom Number
so that their future can be secure while their business grows profit and possible legacy. I highly
recommend this book.”

Tanya Targett, “Disruptive, controversial gamechanger - a powerhouse must read.. A disruptive
book (in the best way) which reveals the biggest business lie: why you're not really free. Tony
and Makaylah dive into the 'elephant in the room' tackling the controversial yet very real
business strategy that many entrepreneurs unwittingly deploy -- the race to the bottom, including
the race to the lowest offer. Thought provoking and confrontational for many salary workers as
well as business owners, this powerhouse read is a real eye opener with tangible, practical tips
that can actually "set you free". Not only a must-read but a game changer. Highly recommend.”



Paradee, “Logical and Fun!. The authors really challenge our belief about money: the myth vs the
truth.I was pleasantly surprised to be taken down a very logical thinking process leading to the
realisation of the multifaceted aspects of true Freedom and the appreciation of how to get
there.We all want freedom. Getting there is one thing but what about enjoying the journey along
the way? Well, that's exactly what you'd get from reading this book. It is a must read for every
entrepreneur.”

Kim Payne, “A brilliant and refreshing book to dispel the myths around money!. What a brilliant
and refreshing book to dispel the myths so many of us have grown up with and had engrained
into our thinking and behaviour.Finally a book that talks about the possibilities and how to make
them happen – to challenge the status quo and genuinely help people use money to their
advantage rather than be at the mercy of it. And importantly, practical ways to think about and
structure your business so it supports the life you want, not the other way around.A must read for
anyone who wants a life that is not dependant on them going to work everyday. One where they
have the autonomy to do with their time, what they want.This is the stuff we need to teach our
kids, at home and in schools… so this fresh way of thinking can become the new normal. A
MUST READ for everyone! Thank you Tony and Makaylah - you rock!”

Prophet for Purpose, “Myths, Facts and Forms. Nothing is left on the table.. I got this book today
and couldn't put it down. Tony & Makaylah have delivered on what they promised. They have
demystified building a business to give you the financial freedom to live the life you want, doing
what you love. The tools, forms and resources provided are a complete package. These two are
definitely changing the conversation around money and lifestyle...and that's a good thing.”

Georgia Spencer, “Refreshing and Inspiring Read. Really awesome and refreshing read. It's
lovely to be presented with something that makes financial freedom and building a business
seem not only possible, but applicable to any kind of business you may want to build. Definitely
recommended if you need some inspiration in finding your footing when starting out, or growing
a business. :)”

The book by Victoria Thompson has a rating of  5 out of 4.7. 27 people have provided feedback.



Language: English
File size: 990 KB
Text-to-Speech: Enabled
Screen Reader: Supported
Enhanced typesetting: Enabled
X-Ray: Not Enabled
Word Wise: Enabled
Print length: 219 pages
Lending: Enabled
Simultaneous device usage: Up to 2 simultaneous devices, per publisher limits
X-Ray for textbooks: Enabled

http://www.neutronbyte.com/api/Wa18oYTP/d

